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Presentation 

 

Moderator: Ladies and gentlemen, thank you very much for taking time out of your busy schedules today to 
join us for the financial results briefing for Q2 of the fiscal year ending November 2026 of Tosei Corporation. 
As it was in the previous session, this financial result briefing will be held as a live-streamed web-based session 
via Zoom. 

Now, I would like to go over today’s agenda. First, we will provide an explanation based on the materials, and 
then move on to the question-and-answer session. The presentation materials are available on the company’s 
website for your reference. Please note that today's earnings briefing is scheduled to end around 17:00. 

I would now like to introduce today's attendees: Seiichiro Yamaguchi, President and CEO; Nobuto Fujiwara, 
Managing Executive Officer. Those two are attendees from the company.  

 

Fujiwara, Managing Executive Officer, will present an overview of our financial results for the H1 of the fiscal 
year ending November 2026 beginning on page three of the financial results presentation materials. Please 
go ahead. 

Fujiwara: I am Fujiwara, the Managing Executive Officer who was just introduced. I would like to report on 
the financial highlights for the first half of the fiscal year ending November 2026, which were released at 2:30 
PM today. 
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Page five, financial highlights for Q2 of the fiscal year ending November 2026. Bar charts showing revenue 
and profits for the past two fiscal year and the first half of the current fiscal year are displayed side by side. 
Starting from the top left, we have revenue and operating profit, followed by profit before tax and profit for 
the year at the bottom left. 

Regarding our financial results for H1 of the fiscal year, revenue was JPY85.9 billion, up 30.1% year-on-year, 
profit before tax was JPY20.1 billion, up 19.9% year-on-year, and profit for the period was JPY13.8 billion, up 
12.9% year-on-year. Both revenue and profits increased year-on-year. Our mainstay revitalization business is 
driving our financial performance, and we are on track to meet our full-year earnings forecasts, with revenue 
at 69.9% and profit before tax at 91.5%. 

Next, regarding the bar chart in the upper right showing operating profit by segment and the Stable Business 
ratio, we have identified the four segments highlighted by the boxes, which are rental business, real estate 
fund and consulting business, property management business, and hotel business, as Stable Businesses, and 
this chart illustrates their composition. 

The ratio of Stable Business over the past two fiscal years has generally remained around 50%. Although the 
ratio of Stable Business stood at 34.5% in H1 of this fiscal year, the profit ratio of Trading Business increased 
as a result of our proactive approach to property sales during that period. We expect that, as profits from 
Stable Businesses steadily accumulate in H2 of the fiscal year, the profit ratio of Stable Business for the full 
fiscal year will reach approximately 45%. 
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Please turn to page seven. I will now provide an overview of each business segment. 

First is the revitalization business. Revenue was JPY56.2 billion, up 93.2% year-on-year. Operating profit was 
JPY11.8 billion, an increase of 113.8% year-on-year. Regarding the number of properties sold, we sold 38 
whole buildings, an increase of 13 from the previous period, and 82 pre-owned condo units, an increase of 18 
from the previous period. 

Although revenue and profits nearly doubled compared to the previous period, the figures were largely in line 
with our plans and slightly exceeded our internal targets. For the current fiscal year, we had an ambitious plan 
to strategically curb sales in the development business, as detailed on the next page, and significantly expand 
the revitalization business, and we have seen strong sales of large-scale properties, small- and medium-sized 
properties, and condo units to a wide range of customers, including J-REITs, funds, operating companies, and 
individual investors. 

The photo on the right shows an example of a property we have sold; the Mizonokuchi Tosei Building II is a 
case where a corporate training facility was renovated and is now being used as Temple University’s Japan 
campus. Next to it is the TOSEI HOTEL & SEMINAR Makuhari, a hotel that was created by acquiring an existing 
lodging and training facility, significantly increasing the number of guest rooms, and renovating the bathrooms, 
conference rooms, and other areas. In addition, the office building in Chuo-Ward, shown at the bottom right, 
is a very large office building, and by selling a mix of various asset types, we have been able to maintain a high 
gross profit margin. 
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Page eight, real estate development business. Revenue was JPY12.5 billion, down 38.2% year-on-year, and 
operating profit was JPY3.2 billion, down 44.1% YoY. Although revenue and profits have declined, as noted, 
progress is proceeding according to our sales plan. 

In H1 of the previous fiscal year, we recorded revenue of just over JPY17 billion from nine whole buildings, 
including logistics facilities and rental apartment buildings. However, revenue was lower this fiscal year 
because we had no plans to sell any large-scale properties. During H1 of this fiscal year, for sales of whole 
building, we sold two retail facilities, three rental apartment buildings, and five wood-frame rental apartment 
buildings from the T's Cuore series. 

The T’s Cuore wood-frame rental apartment buildings have an average price per building of JPY200 million to 
JPY300 million. Sales are currently going very well, with leasing proceeding quickly after completion, allowing 
us to sell the properties to investors at an early stage. In addition, for properties for end users, we sold 35 
newly-built detached houses. Overall, the development business is meeting its projected revenue and profit 
margins, and we believe it is progressing smoothly. 
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Page nine shows the progress of acquisitions for the revitalization business and development business I just 
mentioned. 

Based on the expected disposition value, for the acquisition in this fiscal year, properties delivered is JPY47.5 
billion and including properties contracted and to be delivered, it is JPY60 billion. Our acquisition plan for this 
fiscal year is JPY105.5 billion, so we consider our progress to be reasonably on track. 

As for the breakdown, as shown in the center of the page, of the JPY47.5 billion in the acquisition for the 
current fiscal year, JPY41 billion or 86.4% is for revitalization business. In response to persistently high 
construction costs, we are proceeding with great caution to acquisition for development business and are 
currently shifting our focus toward revitalization business.  

In terms of property types, we are actively acquiring office buildings, rental apartments, and condominium 
units. 

Also, although it is not mentioned on this page, we continue to focus on acquisitions through real estate M&A, 
and just over 10% of this JPY47.5 billion comes from acquisitions made using such financial strategies. 



 
 

 

 
      

    
7 

 

 

Page 10, rental business. Revenue was JPY4.8 billion, up 12.8% year-on-year, and operating profit was JPY2.8 
billion, up 24.5% year-on-year. We have been able to achieve solid growth in both revenue and profits. 

In the bar chart of revenue on the left, rental income from fixed assets and rental income from inventory are 
shown separately. For inventory related revenue, rental income received while the properties are held under 
the revitalization business and the development business is recorded in the rental business, while only capital 
gains on sales are recognized in the revitalization business and development business. 

Also, the bar chart on the right shows the breakdown of rental properties to investment properties and 
inventory. Although the book value of rental properties at the end of May decreased by JPY6.9 billion from 
the end of the previous fiscal year to JPY133.9 billion due to the sale of real estate, revenue from the rental 
business has improved significantly as a result of rent increases that appropriately reflected market conditions 
and proactive leasing efforts to reduce vacancies, which led to an improvement in the occupancy rate. 
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Page 11, fund and consulting business. Revenue was JPY4.8 billion, down 3.9% YoY, and operating profit was 
JPY3.1 billion, down 10.6% YoY. 

In Q2 of the previous fiscal year, we secured a major project from Warburg Pincus and recognized a one-time 
fee in CRE. As a result, we had planned for a decline in profits for the current fiscal year. Furthermore, against 
the backdrop of a booming investment market, investors’ sales took precedence, enabling us to generate 
disposition fees that exceeded expectations. As a result, we have achieved 68% of our full-year operating 
profit forecast of JPY4.6 billion. 

Regarding AUM, newly acquired assets under management totaled JPY226.5 billion, representing 58% of the 
annual target of JPY380 billion set at the beginning of the fiscal year. On the other hand, dispositions totaled 
JPY153.7 billion, and since dispositions have already exceeded the initial annual target of JPY150 billion, AUM 
increased by a net JPY72.7 billion from the previous period to JPY2.7355 trillion. Our initial plan had projected 
a net increase of JPY100 billion for the half-year. However, while acquisition was strong, dispositions 
proceeded more rapidly than anticipated, resulting in an increase of only JPY72.7 billion compared to the 
previous period. 
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Page 12, the property management business, which is also one of Stable Businesses. Revenue was JPY4.5 
billion, up 0.1% YoY, while operating profit was JPY560 million, down 14.3% year-on-year. 

The number of properties under management increased by 18 from the previous period to 987, with 16 of 
those 18 being whole apartments. 
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Page 13, hotel business. Revenue was JPY3.9 billion, up 6.5% year-on-year, and GOP was JPY2.17 billion, up 
3.9% year-on-year. On the other hand, operating profit amounted to JPY1.38 billion, a decrease of 9.2% year-
on-year. 

Regarding the operating profit, while operating profit for the current fiscal period is down year-on-year due 
to the opening costs for a new hotel and the rent expense for HOTEL & SEMINAR Makuhari, which we sold at 
the end of January, beginning in February, overall revenue and GOP have increased year-on-year and remain 
strong. Both ADR and occupancy rates are in line with our initial projections. 

As noted on the right side of the page, we currently operate a total of 10 hotels in areas such as Kanda, Ueno, 
Asakusa, and Kuramae. Tosei owns the nine hotels excluding the one in Makuhari, and their operations are 
managed by its subsidiary, Tosei Hotel Management. As for Makuhari, the hotel itself was sold to a  J-REIT in 
February, and we continue to manage its operations. 

Also, as shown in the middle section, we have acquired two hotels in Kanda and Asakusa through M&A on 
June 30, and revenue from these properties is expected to be recognized starting in H2 of the fiscal year. In 
addition, we have seven buildings planned for future development, which are listed in the lower section as 
part of our pipeline. 
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Please turn to page 14. This is an explanation of the balance sheet. Total assets amounted to JPY309.6 billion, 
an increase of JPY2.1 billion from the end of the previous fiscal year. The main changes were as follows: cash 
and cash equivalents increased by JPY8.5 billion to JPY48 billion; inventory increased by JPY40.8 billion due to 
purchases and construction, among other factors, but decreased by JPY51.2 billion due to sales, resulting in a 
net decrease of JPY10.3 billion, bringing the total to JPY159.9 billion. 
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Page 15, the liabilities and equity section of the balance sheet. Interest-bearing debt decreased by JPY6.1 
billion to JPY176.5 billion, reflecting a decline in inventory. Equity amounted to JPY111.1 billion, an increase 
of JPY13.8 billion due to accumulated profits, and after deducting JPY4.8 billion for dividends and other 
payments, this resulted in a net increase of JPY8.3 billion. 

The equity ratio rose by 2.5 percentage points from the previous period to 35.9%, and the net D/E ratio stands 
at 1.16 times. While our equity ratio may fluctuate due to the sale and acquisition of properties, we believe 
we are maintaining sufficient financial soundness. We do not plan to further increase our equity ratio going 
forward and consider the current level of around 35% to be appropriate. 
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Page 16 covers the disclosure of inventory, which is a source of revenue. 

The book value of the properties held by the company on the left is JPY159.9 billion, and it owns 222 properties, 
comprising 763 units, including detached house and condo units.  

The table below shows the breakdown by property type including offices, retail facilities, and condo units. We 
also show the breakdown by business segment for revitalization business and development business. Against 
the book value of the properties we hold, adding future construction and renovation costs, we estimate the 
projected book value upon completion to be JPY198 billion, and the estimated sale price to be JPY250.3 billion. 

Although the expected gross profit margin shown in the lower right corner is 20.9%, given that the average 
over the past three years was 26.4%, we consider this to be a sufficiently conservative and achievable profit 
level. 

Please also refer to the pie chart in the lower left corner, which shows data broken down by asset type, region, 
and size. 
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Page 17 shows a graph of the trends in inventories. Since around 2017, we have been diversifying our asset 
types including hotels, logistics facilities, and condominium units in response to market changes, and our 
portfolio is steadily growing. 

In H1 of this fiscal year, property sales took precedence, resulting in an expected disposition value of JPY250.3 
billion, a decrease of JPY22.6 billion from the previous fiscal year. However, in H2, we plan to increase the 
pace of acquisitions relative to property sales, thereby restoring inventory levels. 
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See page 19. Here is an overview of our fixed assets. We hold 35 properties as fixed assets with a book value 
of JPY68.8 billion, and we estimate their fair value to be JPY162.4 billion. 

As shown on the right, the unrealized gain as of the end of May was JPY93.6 billion, and assuming a sale, we 
estimate unrealized gain after corporate tax to be JPY62.7 billion. 

In the lower left corner, we have total equity and unrealized gains on a per-share basis. We added total equity 
per share, commonly known as BPS, of JPY1,146 to unrealized gains per share of JPY646, resulting in an 
estimated NAV of JPY1,792. 
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Please see page 20. This is an overview of our borrowings from financial institutions. Following the Bank of 
Japan’s policy rate hike, interest rate for funding has risen, and the average borrowing rate stands at 1.868%, 
up 0.321 percentage points from the end of the previous period. 

The line graph on the left shows the trend in the average borrowing rate on loans, while the bar graph shows 
the balance of borrowing and financial costs at the end of the period. Although financial costs have increased 
due to higher balance of borrowing and rising interest rates, they remain within the range projected in our 
initial plan for the period. In addition, the average borrowing period is 15.7 years for fixed assets and 5.6 years 
for inventory. We are currently able to secure loans from financial institutions with terms and amounts 
sufficient to support our business operations. That is all from me. 
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Moderator: Next, President and CEO Yamaguchi will explain our business developments for H2 of the fiscal 
year ending November 2026, starting on page 22. Please go ahead. 

Yamaguchi: Hello, everyone. I am Yamaguchi, the CEO. I will now explain our business plans for H2 of the 
current fiscal year. 
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Please see page 23. This shows section the business environment recognition. The box on the left shows the 
external environment, and the one next to it shows our recognition of it. 

There are five points. First, as you know, inflation is on the rise due to the weak yen and soaring energy prices. 
Shown on the right side is our recognition. In our business, we view the rise in rents for both office and 
residential properties, driven by this inflation, as a positive development that is improving the profitability of 
our real estate portfolio. 

Point two. The Bank of Japan has finally raised its policy interest rate to 1.0% for the first time in 31 years. This 
marks an increase from 0.75% last December to 1% this time. In addition, long-term interest rates have 
recently risen to the 2.8% range. Shown on the right side is our recognition. This is a triangle mark. This means 
that, as interest rates rise, core investors in particular may change their investment strategies or reconsider 
asset prices and cap rates. There is currently a heated debate over whether rising interest rates and rent 
increases can offset each other. 

Point three. The outstanding balance of loans extended by financial institutions to the real estate industry 
stands at JPY146 trillion, and its share has risen to 17.8%. As indicated by the circle on the right, based on 
interviews with numerous financial institutions, the real estate finance remains fundamentally stable and 
active. Of course, since prices have risen, we have heard that some financial institutions are taking a cautious 
approach to asset valuation, so I believe we will need to secure financing while keeping a close eye on the 
situation and monitor the market closely. 

Point four. Due to the soaring prices of construction materials and disruptions in logistics caused by the tense 
situation in the Middle East, there are indeed delays in the supply of equipment. As for our recognition on the 
right-hand side, construction costs were already on the rise even without the tensions in the Middle East. 
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While this has served as a catalyst, our company has been shifting its portfolio toward revitalization business 
for about three years now, as we have been particularly cautious about the construction and development of 
reinforced concrete (RC) properties. I feel that this shift in our asset portfolio is going very well so far, and as 
for new construction properties, we are shifting from reinforced concrete (RC) buildings to wood-frame 
structures. 

Finally, point five. The number of foreign visitors to Japan reached a record high of 42.68 million last year. As 
you are all aware, following Prime Minister Takaichi’s remarks regarding a contingency in Taiwan, the Chinese 
authorities issued a travel advisory urging Chinese citizens to refrain from traveling to Japan. We had been 
concerned that this might lead to a significant drop in visitor numbers. While the number of visitors from 
China has indeed declined, the number of visitors from Europe, the US, Taiwan, South Korea, and other 
regions have more than offset this decline. Therefore, we assess that the hotel industry is in a favorable 
position, taking into account the weak yen as well. 

 

Page 24, recognition of the macroenvironment. Here, we present a forecast for the real estate market. Since 
this will take a while, I’d like to just cover the main points. 

First, let’s talk about the office environment. This is a sunny mark. The supply has also decreased from 1.17 
million square meters last year to 990,000 square meters this year, with the vacancy rate having dropped 
significantly and rents being on an upward trend, which leads a sunny mark. 

The rental apartment on the second line also shows a sunny mark. In the 23 wards, rents for both family-
oriented and single-occupant units rose by more than 10% last year. This resulted from the "cloud symbol" 
associated with the condo unit on the third line. Due to the soaring construction costs, the prices of 
condominiums have become extremely high. I’m sure you’re all aware of this. Consequently, we are seeing a 
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shift in trends from home ownership to renting, and the rental apartment market is booming, with rents on 
the rise. 

Similarly, for pre-owned condo unit shown on the fourth line, the number of sales transactions last year rose 
by 31% to just over 49,000 units. I believe that here, too, the surge in prices for newly-built condominiums on 
the third line has led to a corresponding rise in prices for pre-owned properties and an increase in the number 
of sales. 

Jumping to the hotel. As I mentioned earlier, while the number of visitors from China has decreased, the 
number of visitors from Europe, the US, and other Asian countries has increased. This is why I have marked 
the trend as “sunny” with a slight “cloudy” indicator. 

Let's skip ahead a bit to the second-to-last fund market.  

First, regarding private funds, this has been given the "sunny" indicator. The market size of private funds last 
year exceeded JPY47 trillion, representing an increase of more than JPY6.3 trillion from the year before last. 
While domestic and foreign investors appear to be taking a proactive approach to investing, J-REITs, on the 
other hand, is given the indicator of cloud and rain.  

Given the backdrop of the Bank of Japan raising its policy interest rate and long-term interest rates also rising, 
the REIT index has fallen to the 1,700-point range.  

In this environment, where it is difficult to launch new public offerings and acquire properties through capital 
increases, we have provisionally marked this as a “cloud” or “rain” symbol. 

That concludes my report only on the main points. 
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Page 25. This page presents an analysis of our company’s revenue and profits by segment. I will be brief. 
Please see the blue-shade box second from the left, as we have seen previously. First, our revenue forecast 
for the end of the fiscal year is JPY122.9 billion. 

Moving down, we are projecting profit before tax of JPY22 billion, as shown in the blue box second from the 
right. As Fujiwara mentioned earlier, for H1 of the fiscal year, we achieved JPY85.9 billion, representing over 
69% of the target. Profit before tax in H1 was JPY20.1 billion, representing more than 90% of our target, which 
is a very strong start to H1 of the year. 
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I would like to begin explaining the results by segment starting on page 26. 

Real estate revitalization business . As I mentioned earlier, we achieved sales of JPY56.2 billion against a fiscal-
year target of JPY72.4 billion. 

As for operating profit, the fiscal-year target is shown in the bottom row. Out of the JPY12.3 billion target, we 
have already achieved JPY11.8 billion, so things are going well. 

You’ll see the topics listed on the right, and if you look at the bar chart on the right, you’ll see that the trading 
volume of listed companies has increased significantly, from JPY4.6 trillion last year to JPY6.1 trillion. As 
previously mentioned, we view the current trend toward selling real estate and idle assets to improve capital 
efficiency , as it leads to our company’s acquisition of high-quality real estate. 
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Page 27. This is also historical data on gross profit for the revitalization business. 

What I’m trying to say here is that, as shown in this bar chart, which illustrates the profit margin of the 
revitalization business from 2017 to 2025, we have consistently maintained a profit margin of 20% or higher. 
We would like our investors to understand the following: While our Trading Business is characterized by 
exceptionally high volatility, our P/E ratio is currently valued at around 11 times. However, in the real estate 
sector, many companies have average P/E ratios of around 15 times. Therefore, we hope you will recognize 
the value of our expertise in acquiring assets and exits for our revitalization business, as well as our diverse 
exit strategies, and recognize the value of our stable profit margins. We believe this would lead to an 
improvement in our P/E ratio, and we would appreciate your understanding in this matter. 
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Page 28, real estate development business . As Fujiwara also mentioned, while revenue was JPY23 billion last 
year and is forecast to be JPY17.1 billion for the current fiscal year, representing a decline, we are managing 
our revenue, as we do every year, through our revitalization business and development business. Our goal is 
to combine revenues and profits from these two segments to achieve planned growth in both revenues and 
profits, and the JPY17.1 billion recorded for the current fiscal year is the result of these planned sales efforts. 

In particular, for H1 of the fiscal year, we have already achieved over 90% of our profit target, so things are 
progressing smoothly. We already sold 35 units of detached house in H1 out of the full-year target of 81 units, 
so we intend to continue selling them steadily in the H2 as well. 

As I mentioned earlier, we are currently focusing our efforts on sourcing the wood-frame T’s Cuore series. 
Although there have been reports of some disruptions to logistics due to the deteriorating situation in the 
Middle East, and while we have also experienced some delays in the delivery of certain housing equipment, I 
would like to note that the impact has been limited so far. 



 
 

 

 
      

    
25 

 

 

Page 29 shows our acquisition plan. As shown on the far right of this bar chart, while we have set an acquisition 
target of JPY105.5 billion for this year, we have acquired approximately JPY60 billion in H1 of this fiscal year. 

As indicated in the middle section on the left, our focus will be on investing primarily in offices, residentials, 
and hotels. As noted below, regarding pre-owned condo units, we had been making ultra-high-end 
investments of JPY500 million and JPY1 billion until about two years ago. However, as we have recently 
observed a decline in Chinese investors, we are currently shifting our focus to investing in pre-owned 
condominiums priced between JPY200 million and JPY300 million. As you know, we have performed very well 
in both acquiring and sales during H1 of this fiscal year. 

As I’ve mentioned some times already, we are shifting our focus to properties for revitalization as a response 
to the persistently high construction costs, as noted in the middle section. Since more than 80% of our 
acquisitions in H1 were for revitalization business, we anticipate that our overall portfolio of properties for 
revitalization will continue to grow based on current acquisition trends. 

As shown on the right-hand side, as I mentioned earlier, our company makes extensive use of financial M&A 
as one of our acquisition strategies. As shown in the upper tier, we have a track record of 26 deals of M&A 
involving companies that own so-called prime real estate. The middle section shows the acquisition of real 
estate-related operating companies, we completed 5 M&A transactions with the aim of generating business 
synergies. Moving onto the bottom row. We receive a great many inquiries regarding business succession, 
and we have completed a deal in 14 such cases, bringing our total number of M&A transactions to 45. 

Having built up a strong track record, we are now able to obtain a wealth of information from numerous 
consulting firms, accounting firms, M&A firms, and trust banks, so we intend to make every effort to acquire 
high-quality properties through M&A. 
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Page 30, real estate fund and consulting business. As Fujiwara explained earlier, regarding our revenue target 
of JPY8.3 billion for this fiscal year, revenue for H1 totaled JPY4.8 billion, indicating that we are performing 
very well. Operating profit also came in at JPY3.1 billion, compared to the JPY4.6 billion target for the current 
fiscal year, resulting in very strong H1 performance. 

Regarding AUM, although there was an increase of JPY226.5 billion for H1 of the fiscal year, market liquidity 
was very high during that period, and, taking investor sentiment into account, there were more dispositions 
than expected, resulting in a decrease of JPY153.7 billion for H1. We are committed to working hard to 
increase our AUM in H2 of the fiscal year as well. 



 
 

 

 
      

    
27 

 

 

Page 31 shows real estate rental business and property management business. As for our real estate rental 
business, as Fujiwara explained earlier, we have achieved just over JPY4.8 billion in revenue against this fiscal 
year’s target of just over JPY9.3 billion, and our operating profit stands at just over JPY2.8 billion against a 
target of JPY4.9 billion, indicating that they are growing at a rate exceeding our forecasts. We intend to make 
every effort to ensure that leases are contracted and that rents are increased. 

Revenue from the property management business shown on the right totaled just over JPY4.5 billion, 
compared to this fiscal year’s revenue target of just over JPY9.6 billion, meaning we are slightly behind the 
forecast. The reason is that we have not met our H1 targets for tenant construction, but we are offsetting this 
through increases in property management fees and building management fees, and our operating profit is 
progressing as planned. We plan to work hard in the second half of the year as well to achieve our goals. 
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Page 32, hotel business. As explained earlier, we achieved JPY3.9 billion in revenue against this fiscal year’s 
target of JPY7.4 billion, specifically, regarding GOP, we generated just over JPY2.1 billion against a target of 
JPY3.9 billion. Compared to last year, we had initially planned for a slightly conservative GOP forecast which 
was about 5% lower year-on-year due to China’s travel restrictions, but those concerns proved unfounded. 

We’ll be working hard to ensure we exceed our goals by the end of the fiscal year. I’d like you to take a look 
at the pie chart on the right side of the page as a key point. The left side of the pie chart shows the percentage 
of guests for H1 of the previous fiscal year. In particular, while the percentage of Chinese visitors, which was 
25.3% in the lower right, has dropped to 11% in the pie chart on the right for H1 of this fiscal year, the number 
of visitors from “Other Asia”, shown in light blue, rose from 33% in the previous period to 38% this period, 
and the number of visitors from Europe has also increased from 8% to 12% over the same period. As a result, 
we have been able to maintain our GOP through visitor numbers from other countries. 
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Please see page 33. We have just announced a capital and business alliance with Nagoya Railroad, and I would 
like to draw your attention in particular to the key initiatives listed in the box at the bottom left. 

Starting from the top, these include joint investments in Minami-Oizumi, Nerima Ward; Musashi-Kosugi, 
Kawasaki City; and a condominium development in Asakusa, Taito Ward; as well as projects in which Meitetsu 
City Design has invested in rental apartment fund invested by Tosei Asset Advisors; the project in Kunitachi 
City funded through crowdfunding, in which Meitetsu City Design has provided subordinated financing. In this 
way, we are taking one step at a time, and our joint ventures and collaborative projects are steadily increasing. 
We are committed to working hard to further expand these collaborative projects. 
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Page 34. This is the final point I’d like to cover, which is our shareholder return policy. First, regarding 
dividends, we plan to increase the dividend from last year’s JPY50 and forecast JPY55. Regarding the dividend 
payout ratio, as we promised three years ago and as outlined in our medium-term management plan, which 
calls for a dividend payout ratio of 35%, we are targeting a dividend payout ratio of 35.2% for the current fiscal 
year. We intend to work hard to ensure that we keep our promises to our shareholders. 

Furthermore, while maintaining a dividend payout ratio of approximately 35% and naturally allocating the 
remaining 65% to growth investments, we are committed to working hard to achieve corporate growth 
alongside stable dividends. 

That concludes my explanation, though it was a bit rushed. Thank you for your attention. 
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Question & Answer 

 

Moderator [M]: Thank you. We will now move to the question-and-answer session. The administration will 
read your question aloud on your behalf. We will answer any questions submitted during reception hours 
here, as time permits. Please note that due to time constraints, we may not be able to answer all of your 
questions. 

Thank you all for your many questions. Let me start. Here is the first question. 

Participant [Q]: It appears that your performance in H1 of the year was exceptionally strong. Why, then, are 
you not revising your full-year earnings forecast upward? 

Yamaguchi [A]: Thank you for your question. As I mentioned, we got off to a very good start in H1 of the year. 
In particular, since we have achieved over 90% of our profit after tax target, we naturally consider it possible 
that we may revise our full-year earnings forecast upward. However, regarding this matter, we intend to 
comprehensively evaluate sales conditions in H2 of the fiscal year, the AUM of our real estate funds, and 
acquisition status, and then determine the appropriate timing for any such revisions and announce them 
accordingly. That is all for the answer. 

Participant [Q]: The Bank of Japan recently decided to raise its policy interest rate from 0.75% to 1.0%. Is this 
decision in line with your company's expectations? Also, given this recent rise in interest rates, is there a 
possibility that real estate prices will soon enter a correction phase? 

Yamaguchi [A]: Regarding our financial projections, we have based them on the assumption that there will 
be two 0.25% increases during the current fiscal year. We are currently preparing our business projections 
based on the expectation of one 0.25% increase having already occurred and another expected by the end of 
the year, so we consider this to be proceeding as anticipated. 

Also, regarding the adjustment in real estate prices due to rising interest rates, as you know, the real estate 
market consists of two segments: the investment market and the real demand market or end-user market. 

First, regarding the investment market, there is very little discussion of a major price correction within the 
current range of 1%, which is up 0.25 percentage points. If the rate rise by another 0.25% and continue to 
climb from there, I believe there will be growing momentum, particularly among core investors, to reassess 
asset prices and cap rates, and there is a possibility of an asset price correction. However, since rents for both 
office and residential properties are currently rising to offset these rate hikes, I believe investment decisions 
will be made amid this intense tug-of-war. 

On the other hand, when it comes to real demand, as mortgage rates rise, it will inevitably dampen consumer 
sentiment as condominium prices are already soaring, as has been widely reported. Therefore, if the rate rise 
by 0.25 percentage points from the current 1 percent or even higher, we believe there is a possibility of price 
adjustments as well. That is all for my answer.  

Participant [Q]:Is there room for improving operational efficiency through company-wide AI implementation? 

Yamaguchi [A]: Of course, I believe that using AI to improve operational efficiency, as well as its 
implementation and execution, is essential. We have launched a company-wide project and are currently 
beginning to put it into practice. In particular, we receive a vast amount of detailed real estate data. We are 
currently launching a project that aggregates data on the values by cost approach, cap rates, and rental 
examples of small- and medium-sized properties into a single database to perform AI-based appraisals and 
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generate future projections. As a result, we believe that the shift from manual, human-based appraisals to AI-
based appraisals will take place in the future. 

When it comes to improving operational efficiency, there are various checks involved in real estate investment 
as well. We are currently implementing a program using AI to create a “leader,” based on analog, manual 
processes, that is capable of teaching a wide range of tasks to everyone, including new employees. In that 
sense, we intend to continue striving to improve operational efficiency by leveraging AI. That is all for the 
answer. 

Participant [Q]: I would like to ask about gross profit from the revitalization business. While the projected 
profit margin for the fiscal year ending November 2026 is 22.4%, the actual margin for H1 of the fiscal year 
was 24.4%, exceeding the projection. Is this simply because the projects with higher profit margins sold first, 
or is it because sales are exceeding previous projections? 

Yamaguchi [A]: This is because we were able to sell the property at a price higher than originally anticipated, 
and I believe this has allowed us to exceed our projected profit margin. That is all for the answer. 

Moderator [M]: Thank you. We have now answered all of your questions. Everyone, thank you for your many 
questions. 

With that, we will now conclude the financial results briefing for Q2 of the fiscal year ending November 2026 
of Tosei Corporation. Thank you for taking time out of your busy schedule to participate it. 

 [END] 

______________ 

Document Notes 

1. Portions of the document where the audio is unclear are marked with [Inaudible]. 
2. Portions of the document where the audio is obscured by technical difficulty are marked with [TD]. 
3. Speaker speech is classified based on whether it [Q] asks a question to the Company, [A] provides an 

answer from the Company, or [M] neither asks nor answers a question. 
4. This document has been translated by SCRIPTS Asia.   
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Disclaimer 

JPX Market Innovation & Research, Inc. (“JPXI”) reserves the right to edit or modify, at its sole discretion and 
at any time, the contents of this document and any related materials, and in such case JPXI shall have no 
obligation to provide notification of such edits or modifications to any party. This event transcript is based on 
sources JPXI believes to be reliable, but the accuracy of this transcript is not guaranteed by us and this 
transcript does not purport to be a complete or error-free statement or summary of the available data. 
Accordingly, JPXI does not warrant, endorse or guarantee the completeness, accuracy, integrity, or timeliness 
of the information contained in this event transcript. This event transcript is published solely for information 
purposes, and is not to be construed as financial or other advice or as an offer to sell or the solicitation of an 
offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal. 

In the public meetings and conference calls upon which JPXI’s event transcripts are based, companies may 
make projections or other forward-looking statements regarding a variety of matters. Such forward-looking 
statements are based upon current expectations and involve risks and uncertainties. Actual results may differ 
materially from those stated in any forward-looking statement based on a number of important factors and 
risks, which are more specifically identified in the applicable company’s most recent public securities filings. 
Although the companies may indicate and believe that the assumptions underlying the forward-looking 
statements are accurate and reasonable, any of the assumptions could prove inaccurate or incorrect and, 
therefore, there can be no assurance that the anticipated outcome described in any forward-looking 
statements will be realized. 

THE INFORMATION CONTAINED IN EVENT TRANSCRIPTS IS A TEXTUAL REPRESENTATION OF THE APPLICABLE 
PUBLIC MEETING OR CONFERENCE CALL. ALTHOUGH JPXI ENDEAVORS TO PROVIDE ACCURATE 
TRANSCRIPTIONS, THERE MAY BE MATERIAL ERRORS, OMISSIONS, OR INACCURACIES IN THE 
TRANSCRIPTIONS. IN NO WAY DOES JPXI OR THE APPLICABLE COMPANY ASSUME ANY RESPONSIBILITY FOR 
ANY INVESTMENT OR OTHER DECISIONS MADE BY ANY PARTY BASED UPON ANY EVENT TRANSCRIPT OR 
OTHER CONTENT PROVIDED BY JPXI. USERS ARE ADVISED TO REVIEW THE APPLICABLE COMPANY'S PUBLIC 
SECURITIES FILINGS BEFORE MAKING ANY INVESTMENT OR OTHER DECISIONS. THIS EVENT TRANSCRIPT IS 
PROVIDED ON AN "AS IS" BASIS. JPXI DISCLAIMS ANY AND ALL EXPRESS OR IMPLIED WARRANTIES, INCLUDING, 
BUT NOT LIMITED TO, ANY WARRANTIES OF MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR 
USE, FREEDOM FROM BUGS, SOFTWARE ERRORS OR DEFECTS, AND ACCURACY, COMPLETENESS, AND NON-
INFRINGEMENT. 

None of JPXI’s content (including event transcript content) or any part thereof may be modified, reproduced 
or distributed in any form by any means, or stored in a database or retrieval system, without the prior written 
permission of JPXI. JPXI’s content may not be used for any unlawful or unauthorized purposes. 

The content of this document may be edited or revised by JPXI at any time without notice. 
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